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Preface: Engineering Liquidity in an Era of Capital Constraint
Global capital markets are not suffering from a shortage of value creation. They are suffering from a
failure of value realization.

Across private equity, venture capital, and mid-market growth companies, enterprise performance has
remained resilient. Revenues are growing. Margins are expanding. Operational sophistication has
improved. Yet a structural friction persists in one critical area: liquidity. The ability to convert enterprise
value into tradable, exit-ready capital has become increasingly constrained.

This book examines that constraint in full.

It begins by diagnosing the Liquidity Trap—the widening gap between the scale of private capital and
the limited pathways to public tradability. As IPO timelines lengthen, underwriting costs remain
material, and regulatory processes expand in complexity, the traditional “Raise = Build - Exit >
Recycle” flywheel has slowed. Capital velocity has weakened. Holding periods have extended.
Distributed to Paid-In capital (DPI) has compressed.

The result is not underperformance. It is illiquidity.

The second structural issue addressed is the Liquidity Fallacy; the persistent belief that listing on a
recognized exchange automatically generates trade volume. Exchanges provide infrastructure,
disclosure standards, clearing systems, regulatory oversight. They do not provide demand. Liquidity is
created by shareholder density, participation frequency, and ecosystem engagement.

The book then advances from diagnosis to architecture.

It identifies the structural drivers of liquidity, the sectors most predisposed to durable trade volume, and
the quantitative shareholder thresholds required to reach institutional relevance. It establishes the retail
stabilization tier (5,000—10,000 shareholders) and the institutional inflection zone (25,000-50,000
shareholders) as mathematical requirements for sustainable market depth.

Finally, it presents the structural evolution of public capital formation through Institutional Digital
Offerings (IDOs). By consolidating global investor access, enabling 24/7 participation, integrating
programmable ownership, and embedding liquidity incentives directly into issuance design, digital
infrastructure redefines what it means to go public.

The thesis of this book is direct: Liquidity is not a cosmetic attribute of public markets. It is the primary
determinant of valuation durability, exit transparency, and capital velocity.

Unlocking the $250 Trillion Liquidity Opportunity

THE PROBLEM: THE $13.7T LIQUIDITY LOGJAM

$13.7 Trillion in Trapped Assets

Global private capital is clogged by legacy IPO machinery that is too slow and expensive.

f The “Zombie Company” Dynamic S
\ pany - 2y The Liquidity Fallacy
| Listing on an exchange provides
a"road,” but it does not
guarantee the “traffic.”

" Holding periods have expanded to 6.3 years, stalling
the capital recycling flywheel for investors.

THE SOLUTION: ENGINEERING INSTITUTIONAL LIQUIDITY

The “Goldilocks Zone”
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INTRODUCTION-THE LIQUIDITY TRAP

Engineering Liquidity through Ecosystem Density and Digital Infrastructure

KEY INSIGHT: Global capital markets are facing a structural liquidity failure—not a valuation problem,
not a performance problem, but a breakdown in the mechanisms that convert enterprise value into
tradable, realizable capital.

THE STRUCTURAL LIQUIDITY FAILURE: Escaping the Zombie Trap

The global private equity and venture capital landscape has reached a structural impasse. While the
industry has historically excelled at operational value creation, the mechanical failure of the traditional
"Raise = Build - Exit" flywheel is now self-evident. We are witnessing a systemic Liquidity Gap where
stalled exit pathways, clogged by the inefficiencies of legacy IPO infrastructure, have trapped an
estimated $13.7 trillion in assets.

Between 2020 and 2025, average holding periods for private assets expanded from 5.1 years to 6.3
years. This stagnation is not merely a delay; it is a breakdown in capital velocity that prevents
Distributed to Paid-In capital (DPI) and forces limited partners (LPs) to re-underwrite their private
exposure. The result is the "Zombie Company" dynamic: firms that are revenue-qualified and viable on
paper but effectively stranded due to a lack of exit transparency.

Strategic Impact: Private equity does not have a performance problem; it has a liquidity problem.
Restoring capital velocity is the primary requirement for modern market relevance.

The Architecture of This Book

This manuscript provides a comprehensive framework for mid-market issuers, sponsors, and
institutional allocators to navigate the transition from illiquid private holdings to high-velocity public
digital equities.

Chapter I: The Liquidity Trap — A deep dive into the $13.7T logjam and why legacy IPO machinery (taking
12-24 months) no longer serves the mid-market.

Chapter II: The Liquidity Fallacy — Debunking the myth that listing equals volume. We establish the "Road
vs. Traffic" metaphor, proving that issuers—not exchanges—are responsible for demand generation.

Chapter Ill: The Liquidity Winners — Identifying the seven sectors, from Consumer Brands to Global
Sports Teams, that possess endogenous "built-in" liquidity engines.

Chapter IV: The Liquidity Metrics — Quantifying the path to institutional grade. We define the 5,000-
shareholder failure zone and the 25,000-50,000 shareholder "Goldilocks Zone".
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Chapter V: The Liquidity Game Plan — A tactical three-phase framework (Pre-Listing, Listing, and Post-
Listing) for aggressive shareholder acquisition.

Chapter VI: Institutional Digital Offerings (IDO) — Exploring the ten structural advantages of digital
listings, including 24/7 global trading and programmable "Diamond Hand" loyalty rewards.

Chapter VII: Digital vs. Regional Liquidity — A comparative analysis of participation density, showing why
digital ecosystems outpace traditional exchanges by a 5-to-1 ratio in active trading.

Engineering the Future of Capital

Liquidity is not a luxury; it is a competitive advantage and the most effective form of valuation
insurance. In market downturns, liquid stocks are the last to be abandoned; in upturns, they are the first
to be bought. A shareholder base below 5,000 is not a listing; it is a liability.

WALL STREET 3.0: THE IDO ADVANTAGE: BETTER, FASTER, GLOBAL 1) DigeXe
THE GLOBAL LIQUIDITY ,
FRONTIER

Traditional exchanges fail the middle market, DigeXe's WEEKS VS. MONTHS 4 24/7 GLOBAL : PROGRAMMABLE
blockchain-native IDOs unlock the $14 quadrillion private TIME-TO-MARKET LIQUIDITY COMPLIANCE & STABILITY
market, offering a faster, 24/7 global alternative. : IDOs offer a streamlined, Unlike regional, time-gated Smart contracts automate

digital-native path to liquidity exchanges, IDOs enable regulatory enforcement and
significantly faster than instant settlement and investor inducements like

THE $'|09T EQU'T'ES GAP:i " traditional listings. continuous global trading. “Diamond Hand" ioyaity rewards.
PUBLIC MARKET: DigeXe bridges traditional standards with e e e — —
$110 TRILLION digital-native efficiency to capture this massive

CRYPTO MARKET: Platform Valuation Number of Listings

$1.3 TRILLION PLATFORM \ <£-Binance $160Billion 450
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& REACH NYSE $85 Billion 2,500

{ £ :’A‘ﬂ%é%gﬁ&m Nasdaq  $45 Billion 3,200
v B

¥ AFRACTION OF PRIVATE
POTENTIAL.

Global Market Iceberg

* THE $14 QUADRILLION
4 PRIVATE MARKET

Represents over 5 million private companies currently
underserved by legacy financial exchanges.
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Chapter 1- THE LIQUIDITY TRAP

KEY INSIGHT: Private equity doesn’t have a performance problem — it has a liquidity problem.
When public exits stall, the private-market flywheel breaks: distributions slow, fundraising tightens,
and capital velocity collapses.

Trillions of Investor Capital is Stuck as Companies Stay Private Longer

The future of public capital formation belongs to those who design for liquidity from day one. By
leveraging the DigeXe architecture, issuers can bypass the $109T equities gap and tap into a global,
always-on liquidity pool that restores the capital flywheel.

Private markets have grown into one of the most powerful engines of global capital formation—but they
are now colliding with a system-level constraint: liquidity. Investors are not questioning whether private
equity can create value; they are questioning whether that value can be realized in cash on a predictable
timeline. Across the industry, exits are stalling, holding periods are expanding, and distributions are
slowing.

The result is a growing pool of trapped capital —what the market increasingly calls “zombie companies.”

This white paper frames the scale of the problem using concrete market datapoints:
e  Why legacy IPO infrastructure magnifies the liquidity gap—especially for mid-market issuers.
e Why a modern digital public equities exchange is the most direct way to unlock liquidity
e How DigeXe is the bridge to turn qualified private companies into globally tradable equities.

I. The Liquidity Trap: Investors Are Stuck as Companies Stay Private Longer
As companies stay private longer and IPO pathways become slower and more expensive, investor capital
is trapped in long-duration vehicles with fewer viable exit options.

A fundamental mismatch exists between the size of companies on the existing public markets and the
number of Private Companies that could qualify for public listing. The liquidity gap isn’t just “risk
appetite.” It's market plumbing.

Il. Zombie Companies: The Private Equity Liquidity Reckoning

Private equity was designed around repeatable capital recycling: raise capital, deploy into operating
companies, improve performance, exit via Public Listing, return cash to LPs, and raise again.

That cycle has broken for a large segment of the market. Hundreds of mid-sized firms are effectively
becoming “zombies” —still alive on paper, but increasingly unable to raise fresh capital or exit existing
holdings at acceptable prices.

There are roughly 45,000 public Companies listed, with a $109T Market Cap.

Globally, there are Millions of private companies that generate more than S10MM in annual revenue

and have existing customers and communities to sell into. This creates a $250T Market Value
Opportunity.
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What'’s driving the zombie dynamic:

e Fundraising is getting harder and slower.

e Exit markets are clogged. Holding periods have stretched to 6.3 years (2025) from 5.1 years (2020)

e Firms can’t sell portfolio companies at acceptable prices.

e The time, cost, and expense of going public extends the timeline for liquidity

e The liquidity flywheel is failing. Raise - buy - improve - exit - distribute - raise again is no
longer dependable for many managers.

WHY LPs FEEL THIS: Your capital stays invested longer. That delays DPI, reduces distribution yields,
and forces allocators to pull back or re-underwrite private exposure.

This imbalance reveals a structural bottleneck.

The Liquidity Gap: Unlocking Trapped Capital in Private Markets

The Liquidity Logjam: i The DigeXe Solution: Unlocking
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lll. The Go-Public Bottleneck: Time, Cost, and Complexity

Traditional IPOs are structurally slow and expensive. The process involves readiness work, audits,
governance buildout, drafting and filing, SEC comment rounds, roadshow execution, and market timing
risk. For many mid-market companies, the IPO path is no longer economically rational—despite being
the most obvious route to liquidity.

MARKET IMBALANCE: Public markets serve a fraction of revenue-qualified companies,
constraining liquidity and access to capital.

Why this widens the liquidity gap:
e Direct transaction costs are material. IPO costs are often 4%—7% of gross proceeds on average, with
underwriting typically the single largest line item.
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Timelines are long and multi-phase. IPO timelines commonly span many months to 1+ year (often
12-24+ months when including readiness).

Regulatory iteration is real. SEC review is iterative; additional rounds can follow depending on
issues raised.

e  Mid-market issuers need liquidity sooner. PE-backed portfolio companies often require price
discovery and optionality faster than legacy IPO machinery can deliver.

Timeline Drag: Market Access & Fundraising

Bl 2021/ baseline
w2025 f current

20+

15 +

Months

10 +

IPO process Fundraising cycle
{months) {months)

INVESTOR CONSEQUENCE: When the IPO “exit door” narrows, capital gets trapped in longer holds—
exactly the zombie dynamic: longer holding periods + weaker exit pricing + tougher fundraising.

IV. The Size and Opportunity of the Untapped Market

There are two overlapping “whales” here: (1) private capital scale and (2) the under-listing of qualified
companies in the global economy.

Private capital has expanded massively, while the number of public companies has not kept pace—
creating a structural conversion opportunity.
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Private capital scale:

% Trillions

Global private capital AUM reached $13.7T in 2023.

Private equity AUM was $5.8T at end-2023 and is projected to reach $12T by 2030.

Private capital growth has outpaced the expansion of efficient public-market access for mid-market
issuers.

AUM Scale: Private Capital vs. Private Equity ($T)

14 -

12

10 4

Private capital AUM Private equity AUM Private equity AUM
(2023) (2023) (2030E)

Public market scarcity:

V.

Global listed companies are only in the tens of thousands (40k—50k).

A meaningful portion of economic growth occurs off-exchange.

Millions of private businesses exist globally; many are revenue-generating and could qualify for
public-market discipline if pathways were modernized.

Why Better, Faster, Cheaper Public Markets Unlock Global Liquidity

If you reduce the friction to becoming public—without compromising regulatory integrity—you change
the entire liquidity equation. Lower friction unlocks more exits, restores distributions, and increases
reinvestment velocity.

Mechanically, it creates:

More exits, sooner (founders, employees, and private investors realize liquidity).

More distributions (LPs get cash back and can re-up into new funds).

More reinvestment velocity (capital recycles rather than stagnates).

More transparent price discovery (continuous market-clearing, rather than episodic private marks).
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THE OPPORTUNITY: Convert a meaningful slice of qualified private value into publicly tradable value
—not just unicorns, but the enormous mid-market base squeezed by IPO friction.

Unlocking the $14 Quadrillion Global Market Iceberg

Crypto Currency Market
TMM+ Tokens | $1.3T Market Value

» Equities/Stocks
15,000 Listings | $110T Market V

DigeXe (Total Market Opportunity)
5MM+ Companies | $14 Quadrillion Market Value

The massive, untapped segment of private companies
representing the world’s largest liquidity opportunity.
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VI. How DigeXe Solves the Liquidity Gap

Positioning DigeXe against the zombie-capital problem is straightforward and investor-friendly.
DigeXe is a digital equity exchange that modernizes the bridge to public markets—enabling qualified
mid-market companies to become publicly tradable faster and with less friction. This expands exit
optionality and unlocks global liquidity.

DigeXe impact pillars:
A. Addresses the exit logjam. Creates a credible, regulated, always-on liquidity venue for mid-market
companies—expanding exits beyond trade sale, sponsor-to-sponsor sale, or legacy IPO.

B. Reduces the friction stack. Compresses onboarding + listing workflow, investor access +
distribution, secondary trading enablement, and ongoing market visibility—lowering all-in go-public
burden.

C. Expands the investor base globally. Compliant cross-border access increases the buyer universe,
improves price discovery, and supports deeper liquidity.

D. Restores the liquidity flywheel. More liquidity = more exits - more DPl - more capital recycling
-> healthier fundraising - stronger markets.
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VII. What This Means for Investors
For investors, the strategic value is not only return potential—it is liquidity discipline and capital
velocity. DigeXe aligns directly with the core LP demand signal: cash distributions, predictable exit
optionality, and transparent price discovery.

The Valuation Paradox: DigeXe
Traditional vs. Digital Exchanges $1 Trillion

Compares market valuations against the total number of listings for four major ‘
exchange entities, highlighting an evolving market trend where digital-native
platforms are achieving exponentially higher valuations compared to
traditional financial institutions.

Digital Exchange Dominance

Binance and DigeXe show massive
valuation growth compared to their
traditional counterparts.

DigeXe Reaches
$1 Trillion Milestone
DigeXe matches NYSE listing

volume while achieving 11x
its market valuation.

The Inverse Trend in ’
Traditional Finance Blnan.cc.a
Nasdaq and NYSE maintain high $190 Billion

listing volumes but lower
relative market valuations.

NYSE

$87 Billion
Nasdaq

$45 Billion
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What improves:

DPI outcomes: earlier liquidity events increase cash returned to LPs.

Portfolio optionality: public tradability expands exit pathways beyond private-only outcomes.
Valuation integrity: continuous price discovery reduces reliance on internal marks.

Capital velocity: faster recycling supports reinvestment into new opportunities.

OPPORTUNITY: The world has a “public markets access” problem. DigeXe is the bridge —turning
qualified private companies into globally investable public digital equities, faster and with less
friction—so liquidity can flow again.

Conclusion

Private equity does not have a performance problem. It has a liquidity problem. Zombie capital is not a
market failure—it is an infrastructure failure. DigeXe is the infrastructure solution: a digital equity
exchange that unlocks trapped value, accelerates exits, and restores confidence in global capital
markets.
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Chapter 2- THE LIQUIDITY FALLACY

Exchanges Don’t Provide Liquidity — Companies Have to Build It

KEY POINT: Liquidity is not provided by exchanges.
It is created by issuers through demand, access, and engagement.

Liquidity is the most misunderstood—and most mispriced—variable in public markets.

For decades, companies, investors, and even regulators have implicitly assumed that listing on a
recognized exchange automatically confers liquidity. The reality is far more sobering. Exchanges provide
market infrastructure, not market demand. They facilitate trading, enforce disclosure standards, and
enable settlement—but they do not guarantee volume, price discovery, or sustained investor
participation.

This misconception has real consequences. Mid-market companies frequently invest years of
preparation and millions of dollars to achieve a public listing, only to find that their shares trade
sporadically, spreads remain wide, analyst coverage is thin, and institutional participation is limited. The
result is a public company in name, but a private-market trading experience in practice.

This white paper challenges the liquidity fallacy head-on. It explains why liquidity is fundamentally
company-created, why the challenge is structural rather than cyclical, why mid-market issuers are most
exposed, and how modern digital market infrastructure—specifically DigeXe—is designed to align public
listings with real liquidity outcomes.

I. The Liquidity Fallacy Defined

At its core, the liquidity fallacy is the belief that listing equals liquidity.

This belief persists because exchanges are visible, prestigious, and regulated. Listing milestones are
public and binary—approval granted or denied—while liquidity is gradual, emergent, and uneven. As a
result, companies often mistake access for activity.

In reality:

e Exchanges enable transactions; they do not create counterparties.
e Visibility does not equal investor demand.

e Regulation does not equate to trading volume.

Liquidity exists only when buyers and sellers actively choose to participate in the market at scale. No
exchange, regardless of reputation or size, can compel that behavior.

Who Actually Creates Liquidity
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Il. What Exchanges Actually Do—and Do Not Do
Understanding liquidity begins with understanding the limited but essential role of exchanges.

What Exchanges Provide

e Aregulated trading venue.

Listing standards and disclosure frameworks.
Clearing and settlement infrastructure.
Market data dissemination.

Credibility through oversight.

What Exchanges Do Not Provide

e Guaranteed trading volume.

Investor education or outreach.

Analyst coverage.

Market-making demand beyond basic obligations.
Institutional sponsorship.

The Liquidity Fallacy: Why Listing Isn’t Enough

PP The Path to Real Liquidity

Exchanges are Roads, Not Traffic Access Does Not Equal Activity Activate Your Ecosystem Communication Drives Volume
Exchanges provide the regulated venue and settlement Convert existing customers and partners into Markets punish silence; consistent narrative
infrastructure but cannot compel buyer participation. What Exchanges What Exchanges shareholders to create a resilient, natural clarity and research visibility are essential
Mid-Market Companies are Most Exposed: Provide DO NOT Provide trading base. liquidity amplifiers.

Unlike large-caps, mid-market firms lack automatic
index inclusion and must manually drive Investor
interest.

(),

Regulated Venue
& Disclosure
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ARCHITECTURE
(e.q., bigaite) N
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\ Use digital architecture like DigeXe
Access Does Not Equa] Activity to build liquidity creation into the

go-public process from day one.
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Even the largest exchanges function as neutral marketplaces. They are roads, not traffic. The traffic must
come from elsewhere.
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lll. Why Mid-Market Companies Are Most Exposed

Large-cap issuers benefit from structural liquidity advantages that mid-market companies lack.
Automatic index inclusion.

Mandatory ownership by ETFs and passive funds.

Dense sell-side analyst coverage.

Continuous institutional attention.

Mid-market companies operate outside this gravitational pull. They are often too large for retail
speculation alone, too small for index-driven capital, and too unfamiliar for institutional mandates.
As a result, liquidity becomes an operational responsibility rather than a market outcome.

IV. How Liquidity Is Actually Created
Liquidity does not appear spontaneously. It is built through deliberate, multi-channel engagement.

Existing Communities and Customers

The most underutilized liquidity asset for many companies is their own ecosystem.
Customers, partners, and users understand the product, believe in the value proposition, and
have aligned economic interests. When companies convert these stakeholders into
shareholders, they create natural trading activity, longer holding periods, and more resilient
demand during volatility.

Shareholder Communication and Narrative Discipline

Liquidity correlates strongly with information flow. Markets punish silence and reward clarity.
Companies that communicate regularly, articulate strategy clearly, and address risks
transparently attract more consistent participation.

Roadshows and Direct Investor Outreach

Despite technological change, liquidity remains relationship-driven. Direct engagement through
roadshows, virtual investor meetings, and targeted institutional outreach creates familiarity.
Markets trade what they understand.

Analyst Coverage and Research Visibility
Analysts function as liquidity amplifiers by translating complexity into comparables, expanding
institutional awareness, and anchoring valuation frameworks.

Broker-Dealer and Institutional Connectivity
Liquidity forms where access exists. Broker-dealers and institutions introduce capital, provide
distribution, and support secondary trading.

V. Liquidity Is Exchange-Bound and Finite

Liquidity is not global by default. It is exchange-specific.

Even the deepest markets have constraints.

Large exchanges host thousands of listings, but meaningful liquidity concentrates in a relatively
small subset.

Regional exchanges face amplified challenges due to smaller investor bases, limited institutional
participation, and lower cross-border visibility.
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VI. The Cross-Border Liquidity Barrier
e Global business does not imply global capital access.
e International investors face persistent frictions, including custody limitations, regulatory
mismatches, currency risk, settlement complexity, and compliance overhead.
e As aresult, capital markets remain fragmented along jurisdictional lines.

VII. Why Liquidity Cannot Be Outsourced
One of the most dangerous assumptions for newly public companies is that liquidity can be outsourced
to exchanges, advisors, or market makers alone. Liquidity must be designed into the public strategy.

VIIl. How DigeXe Is Designed Around Liquidity Reality

DigeXe is built on a simple truth: public markets only work when liquidity creation is intentional.

Rather than assuming liquidity will follow listing, DigeXe integrates liquidity thinking into the structure of
becoming public.

e Faster, More Efficient Public Access
DigeXe enables revenue-generating mid-market companies to access public markets more
quickly and reduce friction in the listing process.

e Community-First Liquidity Architecture
DigeXe recognizes that customers, users, and communities are potential liquidity engines.

e Integrated Market Makers and Broker-Dealer Relationships
Liquidity is supported through structured market-making and broker-dealer connectivity.

e Expanded Investor Access
Digital market architecture enables broader cross-border participation and larger buyer
universes.

DIGEXE DESIGN PRINCIPLE: Liquidity creation is integrated into the go-public process rather than
treated as a post-listing problem.

IX. Implications for Investors

e Valuation without liquidity is theoretical.

e Returns without exits are illusory.

e Markets without participation are inefficient.

Conclusion

Liquidity is not something an exchange gives a company; It is something a company builds, earns, and
maintains.

DigeXe is designed around this reality

Confidential | DigeXe Digital Equities Exchange



DigeXe | Institutional Liquidity Research

Chapter 3- THE LIQUIDITY WINNERS

The Best Sectors to Create Trade Volume with a Direct Listing

KEY POINT: Community Precedes Liquidity
Public market liquidity is strongest when an issuer already commands trust, attention, and
participation from a defined community. Markets reflect communities; they don’t create them.

Liquidity is the defining attribute of a successful public market. Valuation, visibility, and capital access
ultimately depend on whether an issuer’s securities trade consistently, transparently, and with sufficient
depth. Liquidity is structural. It must be engineered through sector selection, issuer profile, investor
access, and the presence of an existing economic or emotional community.

These seven sectors consistently outperform others in post-listing liquidity:

Rather than relying on speculative narratives, these SEVEN sectors convert existing participation into
active secondary-market trading.

They align directly with DigeXe’s digital equities and global access model.

The Liquidity Winners: Top Sectors for Direct Listing Success

Liquidity on DigeXe is not just a mechanic; it is a structural outcome of sector selection. This guide identifies the seven sectors
that consistently outperform others by converting existing customer, fan, and partner ecosystems into active trading volume.

The Top Sectors for High-Volume Trading Why These Sectors Win

,] oy e # % High-Engagement Example

Consumer Brands & Gaming
B Epic Games
¥ Fanatics

High-Engagement Example

> Global Sports Teams:
£+ Red Bull Racing
) Chelsea

Inter Miami CF
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e Consumer Brands and Gaming: Proven customer and fanbase, sales, data, direct to community
e B2B SaaS / Enterprise Software: Predictable ARR, high gross margins, direct access

e Natural Resources: Mining, royalty, and offtake contracts

e Social Networks and Marketplaces: International buyer/seller base, electronic access

e Fintech and Payments: Regulated rails, cross-border use cases

o Automotive and Mobility: Large global base of buyers and suppliers

e Global Sports Teams: Massive, passionate fanbases and communities

I. SIZE OF THE MARKET
Based on participation density, market size, and liquidity durability, the following sectors consistently
outperform others.

These Companies can market directly to their customers and communities, thus gaining liquidity
through their own outreach, efforts, and loyalty. They self-generate liquidity through community
density, customer engagement, and participation frequency.

There are over 100,000 Private Companies, which are “Public” ready. This represents a potential $250
Trillion liquidity market.

The chart below illustrates the relative market size distribution of the top seven direct listing sectors.
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Il. SECTOR BREAKDOWN: NUMBER OF COMPANIES AND EXAMPLE COMPANIES

1-Consumer Brands and Gaming: (25K-50K)

e Epic Games — Global gaming ecosystem with hundreds of millions of active users

e Fanatics — Direct-to-consumer sports commerce platform with global customer base
e Shein — High-volume global consumer brand with massive digital engagement

2- B2B SaaS and Enterprise Software: (10-15K)

e Stripe — Enterprise payments infrastructure with millions of business users
e Databricks — Enterprise data platform with large institutional customer base
e Canva — Design platform with tens of millions of active users

3- Natural Resources: (10-12K)

o Trafigura Assets — Commodity infrastructure with long-term offtake contracts

e Glencore spin-out assets — Global commodity exposure with institutional counterparties
e Teck Resources subsidiaries — Resource operations with predictable royalty structures

4- Social Networks and Marketplaces: (7-10K)

e  Twitter — Community-driven platform with persistent user engagement

e Truth Social- Network and community engagement

e Reddit (private units) — Global discussion network with deep participation

5- Fintech and Payments: (6—9K)

e Revolut — Global digital banking platform with tens of millions of accounts
e Wise — Cross-border payments platform with an international user base

e Chime — Consumer fintech with strong recurring engagement

6- Automotive and Mobility: (5—8K)

e Rivian — Global EV manufacturer with a direct-to-consumer sales model
e Lucid Motors — Premium EV brand with strong customer loyalty

e Polestar — Global EV platform with OEM backing

7- Global Sports Teams: (1-2K)

e Red Bull Racing — Global motorsports franchise with massive fan engagement
e Chelsea— International football brand with strong commercial reach

e Inter Miami CF — Rapidly scaling global fanbase driven by star athletes

I1l. WHY THESE SECTORS OUTPERFORM OTHER LISTINGS

These sectors outperform others because liquidity demand is endogenous. Trading activity emerges
naturally from participation, usage, and performance rather than promotional efforts.

e Liquidity demand exists prior to listing

e Participation drives trading behavior

e Information velocity sustains volume

e Global reach broadens investor base
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IV. SECTOR-BY-SECTOR LIQUIDITY ANALYSIS

Across these sectors, liquidity resilience is reinforced by consistent engagement and transparent
metrics. Consumer sectors provide emotional momentum, while enterprise and resource sectors
provide contractual stability.

Size of Market:

5MM Companies- $14 Quadrillion Market Potential

The Hierarchy of
Global Market Potential

$1.3 Trillion
Crypto Market

The collective value of 1,000,000 assets
categorized similarly to penny equities.

1Million Crypto “Penny Equities”

Despite high-volume, crypto
assets are currently equated to
low-value penny stocks.

$102 Trillion
Public Market

The current value held by 36,000
public companies with $I0MM+
revenue.

$14 Quadrillion
Private Potential

The possible value for 5 million+
private companies aerning
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V. LIQUIDITY MECHANICS AND MARKET MAKER ADVANTAGE

Market makers benefit from predictable participation patterns and continuous data availability, allowing
tighter spreads, deeper books, and more resilient liquidity provision.

e Higher confidence in fair value estimation

e Reduced inventory risk

e Improved depth during volatility

VI. DEFINING CHARACTERISTICS FOR SUCCESS

The most effective sectors for direct listing are those that already operate inside dense ecosystems of
customers, users, vendors, partners, or fans. These ecosystems create repeat interaction, measurable
activity, and natural interest in ownership.

e Established communities of customers, users, suppliers, or fans

e Repeat economic interaction rather than one-time transactions
e Ongoing data generation supporting continuous price discovery
e Global participation and accessibility

e Qverlap between customers, partners, and shareholders
CONCLUSION

Liquidity is not driven by listing mechanics alone. It is the outcome of sector selection, community
engagement, and market structure alignment. On DigeXe, selecting the right sector is the single most
important determinant of post-listing success.

Chapter 4- THE LIQUIDITY LADDER

What’s Needed to Ensure Trade Volume

KEY INSIGHT: Liquidity is not guaranteed just by listing on an Exchange.
It must be built, grown, and nurtured.

The primary objective of this white paper is to serve as a strategic roadmap for mid-market issuers
navigating the complexities of secondary market liquidity. Liquidity is frequently the 'missing multiplier'
in corporate valuation; a company with superior fundamentals but anemic trade volume will almost
invariably trade at a discount compared to its peers.

This document establishes that liquidity is not an accidental byproduct of a public listing but a structural
requirement that must be engineered through aggressive shareholder acquisition and the utilization of
modern market infrastructures.

By shifting the focus from mere regulatory compliance to the pursuit of critical mass, specifically
targeting an institutional-grade base of 50,000 shareholders, issuers can unlock the true value of their
equity.

I. LIQUIDITY IS NEEDED FOR SUFFICIENT TRADE VOLUME

Liquidity remains the primary determinant of valuation and capital efficiency for mid-market companies
in the public equity markets. Without sufficient trade volume, even the most fundamentally sound
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Companies suffer from a high cost of capital, wide bid-ask spreads, and limited institutional
participation. This white paper outlines the quantitative baselines and qualitative strategies required to
build, sustain, and expand liquidity for mid-market issuers. It examines the shift from retail-driven initial
interest to the deep liquidity pools characterized by institutional involvement, while highlighting the
technological advantages of the DigeXe global ecosystem in bridging these phases.

Il. THE ANATOMY OF MID-MARKET LIQUIDITY

To master the liquidity game plan, one must first deconstruct the mechanics of how a trade occurs in a
mid-market environment. Liquidity is essentially the measure of how quickly an asset can be converted
into cash without a significant impact on its price. In the context of a public stock exchange, this is
governed by the density of the order book and the velocity of share turnover. For mid-market
companies, the challenge is often a 'chicken and egg' scenario: institutional investors avoid the stock
because it lacks volume, yet the stock lacks volume because it has not yet attracted institutional capital.
Breaking this cycle requires a firm understanding of shareholder psychology and the structural drivers of
market depth.

Engineering Market Liquidity:
The Roadmap to Institutional Value

Liquidity is not an accidental byproduct of a public listing; it is a structural metric that
must be engineered. This infographic outlines the transition from fragile retail-driven
trading to the robust “Goldilocks Zone” of institutional relevance.
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For a mid-market company, liquidity is not a byproduct of listing; it is a metric that must be
engineered. Many issuers mistakenly believe that the act of going public inherently generates volume.
In reality, trade volume is a function of shareholder density and velocity.
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To establish a baseline for a healthy trading environment, issuers must understand the transition from
the minimum regulatory threshold to the critical mass required for institutional relevance. High-quality
liquidity is characterized by a narrow bid-ask spread and a high 'depth of book,' meaning large orders
can be executed without causing dramatic price slippage.

lll. ESTABLISHING THE BASELINE: THE RETAIL LIQUIDITY THRESHOLD

The first phase of a company’s public life is typically defined by retail participation. Retail investors
provide the 'noise' and the initial price discovery that allows market makers to begin their work.
However, there is a dangerous gap between what a regulator requires for a listing and what a market
requires for health. While an exchange might allow a listing with 300 shareholders, such a small pool
creates a stagnant market environment where a single sell order of $5,000 can trigger a 5% drop in
price. To move beyond this fragility, issuers must aggressively target a retail base that provides a
statistical guarantee of daily activity.

The Baseline Minimum: 5,000 to 10,000 Shareholders

To generate any consistent daily trading activity that prevents price stagnation, a mid-market company
should target a baseline of 5,000 to 10,000 active, non-affiliated shareholders. While regulatory
minimums for exchanges like Nasdaq or the ASX often sit between 300 and 2,200 shareholders, these
are legal requirements for listing, not thresholds for liquidity.

The Liquidity Ladder:
Scaling Shareholder Density for Market Value

Liquidity is a structural requirement that must be engineered, not an accidental byproduct of
listing. This infographic outlines the specific shareholder thresholds required to move from a

“zombie stock" to an institutional-grade asset.
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Why This Number Matters

Market friction is inversely proportional to the number of active participants. With fewer than 5,000
shareholders, the probability of a continuous match between buy and sell orders is low, leading to
sporadic trading gaps and extreme volatility. A base of 5,000+ ensures that a sufficient cross-section of
the market is evaluating the security daily.

Expected Number of Active Traders

In a retail-centric environment, the daily participation rate typically ranges from 1 percent to 2 percent
of the total shareholder base. For a company with 10,000 shareholders, this equates to 100 to 200
active traders on a daily basis.

Expected Volume from Active Traders

Retail-driven volume is characterized by high frequency but moderate ticket sizes. At this tier, issuers
should expect daily turnover of approximately 0.1 percent to 0.3 percent of the public float. This level of
activity is the minimum required for market makers to profitably provide liquidity without incurring
excessive inventory risk.

STRATEGIC TAKEAWAY: Regulatory listing requirements are not liquidity targets. A shareholder base
below 5,000 creates a high risk of being labeled a 'zombie stock,' where wide spreads deter new
capital.

IV. SCALING TO INSTITUTIONAL RELEVANCE: THE LIQUIDITY INFLECTION POINT

Transitioning from a retail-supported stock to an institutional-grade asset is the most difficult hurdle for
a mid-market company. Institutional investors—such as pension funds, mutual funds, and large hedge
funds—operate under strict mandates regarding liquidity. They often cannot take a position in a stock if
their exit would take more than 5 to 10 trading days based on average daily volume. Therefore, the
issuer must build a 'liquidity buffer' that is large enough to absorb institutional entries and exits without
disrupting the market. This phase is less about sentiment and more about mathematical capacity.

Institutional Target: 25,000 to 50,000 Shareholders

For a company to attract tier-1 institutional interest and research coverage, the shareholder base must
achieve significant scale. Institutions generally look for a total shareholder count of 25,000 to 50,000.
This is the 'Goldilocks Zone' where the market is deep enough to allow for professional participation but
still offers the high-growth potential that institutions seek in the mid-market segment.

The Importance of Total Shareholder Count

Institutional investors conduct rigorous due diligence on 'float velocity.' They require a diversified base
that includes a massive retail tail to provide the counter-party liquidity needed for block trades. A base
of 50,000 shareholders signals a mature, high-velocity market that can support institutional-sized
positions without causing a 'flash crash' or a 10 percent price swing on a single trade.
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Expected Number of Active Traders

At the institutional level, participation rates increase significantly due to the presence of high-frequency
trading (HFT), market-making algorithms, and professional desks. Daily active participation usually rises
to 5 percent to 8 percent of the shareholder base, potentially involving 1,250 to 4,000 active
participants daily.

Expected Volume from Active Traders

The introduction of institutional liquidity transforms the volume profile. Average daily volume (ADV) in
this tier should ideally represent 0.5 percent to 1.5 percent of the total outstanding shares. This level of
turnover provides the necessary 'exit transparency' that professional asset managers require before
initiating a position.

KEY INSIGHT: High-velocity markets with over 50,000 shareholders signal exit transparency, a
prerequisite for institutional capital commitment.

Chapter 5- THE LIQUIDITY GAME PLAN:
BEST PRACTICES TO BUILD SHAREHOLDER VOLUME

KEY INSIGHT: Public market liquidity is not created by listing — it is created by shareholders.
Trade volume emerges only when a critical mass of engaged, informed investors exists before the
first trade and continues to expand after listing

The most successful public companies treat shareholder acquisition as a deliberate, premeditated
growth function, not a post-listing afterthought. Trade volume emerges only when a critical mass of
engaged, informed investors exists before the first trade and continues to expand after listing through
structured outreach, narrative discipline, and market access.

Issuers that rely solely on regulatory eligibility, passive discovery, or exchange visibility fail to reach this
critical mass and quickly become illiquid. In contrast, companies that apply best practices in community
conversion, targeted investor acquisition, consistent communication, and global accessibility build
durable shareholder bases that sustain volume, tighten spreads, and attract institutional capital.

Liquidity is therefore a function of design, not chance — and shareholder scale is its primary input.
. CREATING LIQUIDITY

Public markets reward liquidity, participation, and consistency — not merely compliance with listing
requirements. Too many mid-market companies approach a public listing as a regulatory milestone
rather than a market-engineering exercise. The result is a structurally illiquid stock, wide bid-ask
spreads, weak price discovery, and limited institutional relevance.
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This paper outlines a practical, repeatable liquidity framework designed to help mid-market issuers
build and sustain meaningful shareholder volume before, during, and after a public listing. The central
thesis is straightforward: liquidity must be created intentionally, well in advance of the first trade, and
continuously reinforced thereafter.

The analysis demonstrates that successful public companies do not rely on hope, timing, or passive
market forces. Instead, they execute a coordinated liquidity strategy across three phases:

¢ Pre-Listing: Building shareholder demand and narrative awareness 6-12 months ahead of listing
¢ Listing & Early Trading: Actively acquiring investors and reaching critical shareholder mass
¢ Post-Listing: Maintaining momentum through market structure, communication, and global access

The paper further establishes that regulatory minimums are not liquidity thresholds. Shareholders with
bases under 5,000 investors carry a high risk of becoming “zombie stocks,” characterized by thin
volume, volatile pricing, and declining investor interest. In contrast, issuers that achieve 25,000 to
50,000 shareholders reach a liquidity inflection point where spreads tighten, institutional participation
increases, and valuation efficiency improves.

Finally, the paper introduces DigeXe as a structural evolution in public markets. By consolidating global
demand into a single digital order book, enabling fractional participation, and supporting geographically
targeted investor engagement, DigeXe addresses the fundamental liquidity constraints that limit
traditional exchanges — particularly for mid-market companies seeking scale without fragmentation.

The Liquidity Game Plan: B
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The core conclusion is unambiguous:

Liquidity is not a secondary consideration. It is the primary determinant of valuation, capital access, and
long-term market relevance. Companies that engineer liquidity deliberately outperform those that
merely list.

Il. PRE-LISTING BEST PRACTICES: CREATING SHAREHOLDER INTEREST

The success of a public listing is often determined six to twelve months before the first trade is ever
executed. This period, known as the 'pre-liquidity build," is where the company must pivot from being a
private entity to a public brand. The objective is to create an 'overhang of demand'—a situation where
there are significantly more potential buyers than there are shares available at the opening bell. This
requires a multi-channel approach that combines community building with traditional financial
storytelling.

e Customer and Community Outreach
Mid-market companies often overlook their most valuable asset: their customer base. A
customer who becomes a shareholder is the most stable form of 'diamond hand' investor.
Converting product users into equity holders creates a symbiotic relationship where the investor
is also a brand advocate.

e Community Channels
Digital communities have become the modern town square for investors. Telegram and Discord
allow for real-time engagement and the dissemination of corporate updates. These channels
allow the company to gauge investor sentiment instantly and address misinformation before it
affects the stock price.

e Publicity and Narrative Building
The market must understand the company's value proposition before the ticker goes live.
Positioning executives as experts in their sector through contributed articles, white papers, and
speaking engagements at high-profile industry events builds credibility.

lll. BEST PRACTICES TO INCREASE INVESTOR PARTICIPATION

Once the listing process is underway, the focus shifts from general awareness to targeted acquisition.
The company must treat investor acquisition with the same rigor that a marketing department treats
customer acquisition. This means identifying the 'ideal investor profile' and going where they
congregate. Whether it is high-net-worth individuals or micro-cap fund managers, the goal is to widen
the funnel as much as possible to ensure the shareholder count hits the critical mass rapidly.

o Roadshows and Investor Dinners
The traditional roadshow remains a cornerstone of capital markets strategy. Personal
interactions with high-net-worth individuals (HNW!Is) and family offices during investor dinners
build the trust necessary for larger allocations. These events allow management to 'soft circle'
interest.
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Conferences and Trade Shows

Industry-specific conferences allow issuers to meet sector-focused analysts and portfolio
managers. Being present at these events ensures the company is part of the sector conversation
and remains on the radar of institutional research desks.

Press and PR Strategy

A disciplined PR calendar is essential for keeping the company in the 'eyes' of the market.

Securing coverage in reputable financial publications validates the company’s standing and provides a

'stamp of approval.' Broadening reach to regional markets can tap into pockets of retail liquidity that

larger firms overlook.

IV. POST-LISTING: MAINTAINING AND INCREASING VOLUME

The 'post-listing slump' is a well-documented phenomenon where volume dries up after the initial

excitement of the IPO or RTO fades. To prevent this, the company must maintain an active market

presence. Liquidity is a 'use it or lose it' asset; if the market becomes quiet, investors will move on to

more active tickers. Maintaining volume requires a combination of technical market support and

continuous communication.

Market Makers

Professional market makers are essential for maintaining orderly markets. They provide
continuous two-sided quotes, narrowing the bid-ask spread and ensuring that there is always a
buyer and a seller. This reduces the cost of trading for all participants and prevents panic-driven
price collapses.

Ongoing Community Communications

Post-listing, the company must transition from selling a dream to reporting progress. Regular
updates via community channels, monthly newsletters, and quarterly webinars keep the
shareholder base informed and engaged.

Systematic Press and PR

A common mistake is a post-listing quiet period. Maintaining a steady cadence of material news,
corporate updates, partnership announcements, and media appearances ensures that the
company stays in the news cycle, attracting algorithmic and retail interest.

V. THE DIGEXE ADVANTAGE: ENHANCING GLOBAL TRADE VOLUME

In the traditional exchange model, mid-market companies are often restricted by geography. A company

listed on a regional exchange may struggle to attract international capital due to time zone differences,

currency hurdles, and fragmented brokerage systems. DigeXe represents a structural evolution that

dissolves these barriers. By leveraging a digital equities exchange model, DigeXe allows for a truly global,

24/7 liquidity pool that maximizes the shareholder count by making the equity accessible to anyone,

anywhere.
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e Global Trading in a Single Exchange
Traditionally, a company might need to dual-list to access international capital, leading to split
volume. DigeXe consolidates global demand into a single order book, ensuring that every buy
and sell order contributes to a unified liquidity pool.

e Elimination of Dual-Listing Requirements
By utilizing a digital-first global platform, issuers avoid the regulatory complexity and
administrative burden of multiple listings. This centralization naturally increases the density of
the trading environment and prevents liquidity dilution.

e Fractional Pricing
DigeXe supports fractional share trading, which is a significant driver of retail volume.
Fractionalization lowers the barrier to entry for smaller investors, increasing the total number of
participants and the frequency of trades.

e Geographically Targeted IR and PR
DigeXe offers sophisticated investor relations and public relations programs that can be targeted
by region, language, or country. This ensures the company is reaching the investors most likely
to be interested in their specific industry

e Enhancements, Inducements, and Bonuses
The DigeXe ecosystem allows for innovative enhancement programs like investing bonuses,
loyalty rewards for long-term holding, and incentivized participation programs. These tools align
the interests of the company with its shareholder base, creating a more stable and high-volume
environment

VI. FINAL STRATEGIC NOTE TO BOARD MEMBERS

Liquidity is a competitive advantage. In a downturn, liquid stocks are the last to be abandoned. In an
upturn, they are the first to be bought. Engineering your liquidity today is the most effective form of
insurance for your company's future value.

STRATEGIC TAKEAWAY: Regulatory listing requirements are not liquidity targets.
A shareholder base below 5,000 creates a high risk of being labeled a 'zombie stock,' where wide
spreads deter new capital.

CONCLUSION

Liquidity is not a luxury; it is the lifeblood of the public markets. For mid-market companies, the
difference between a stagnant $100M valuation and a vibrant S500M valuation often comes down to
the number and quality of its shareholders.

Achieving a scale of 25,000 to 50,000 shareholders is the critical inflection point where a company
moves from being a public entity to a liquid, institutional-grade asset.
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By following the best practices outlined in this white paper—focusing on pre-listing community builds,
aggressive investor acquisition, and the utilization of market-leading platforms like DigeXe—issuers can
ensure their equity remains a liquid and attractive asset. Strategic stakeholders must view liquidity as a
continuous, high-priority project.

The companies that master the liquidity game plan are those that will ultimately achieve superior
valuations, lower their cost of capital, and dominate their respective markets.

Chapter 6- Ten Advantages of an IDO

Things You Can’t Do with a Traditional Stock Listing

Institutional Digital Offerings (IDOs) represent a structural evolution in how growth companies access
capital, build liquidity, and engage shareholders. Unlike traditional stock listings—designed for mature,
geographically constrained markets—IDOs are architected for a global, always-on, digitally native
investment environment. They combine the regulatory discipline expected by institutional capital with
the flexibility, efficiency, and programmability of modern digital infrastructure.

This paper outlines ten core advantages of an IDO that are structurally impossible, impractical, or
prohibited within traditional public equity frameworks. These advantages extend beyond capital
formation and directly address the persistent liquidity challenges faced by mid-market issuers after
listing. Where legacy exchanges focus narrowly on admission and compliance, IDOs enable issuers to
actively engineer liquidity, participation, and long-term shareholder alignment from day one.

The Advantages of an IDO: The Digital Edge Over Traditional Stocks

Expanded Access and Liquidity Operational Efficiency and Governance
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I. Advantages

By leveraging programmable ownership, automated distribution, global investor reach, and incentive-
driven market design, IDOs transform the public listing from a static event into a dynamic capital
strategy. The result is a more efficient path to market, broader investor access, lower friction in
secondary trading, and a materially improved ability to build sustainable trade volume over time.

This document should be read as a practical comparison framework—highlighting not only what IDOs do
better than traditional listings, but why those differences matter for issuers, investors, and regulators
focused on modernizing public capital markets.

1. Global Investor Access Without Borders

Digital offerings can be promoted and sold to investors globally, without being limited by geographic
stock exchange jurisdictions. This dramatically expands the investor pool and increases capital-raising
potential from international markets.

2. 24/7 Trading Availability
Unlike traditional stock exchanges with fixed trading hours, digital assets can be traded around the
clock. This continuous access enhances liquidity and allows investors to act on opportunities in real time.

3. Fractional Ownership of High-Value Assets
Digital tokens can be divided into fractional units, allowing investors to buy small portions of high-value
assets. This opens investment access to a broader audience, including those with limited capital.

4. Direct-to-Investor Marketing and PR

Issuers can use social media, online ads, and digital campaigns to promote offerings directly to global
audiences. Traditional listings are tightly regulated in how and when issuers can communicate with
potential investors.

5. Automated Distribution Through Smart Contracts

Tokenized offerings can automate the distribution of dividends, interest payments, and governance
rights through smart contracts. This reduces administrative costs and eliminates intermediaries like
transfer agents or paying agents.

6. Enhanced Liquidity Through Secondary Digital Markets

Digital offerings can be listed on multiple digital exchanges, instantly enabling peer-to-peer secondary
trading. Traditional stocks often require registration, approvals, and centralized intermediaries for
secondary market access.

7. Creative Investor Incentives and Rewards

Issuers can offer digital perks such as loyalty rewards, discounts, access to VIP events, or bonus tokens.
Traditional equity offerings are restricted from offering most forms of inducements to attract investors.
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8. Lower Costs and Faster Time to Market
Digital offerings avoid many of the costs associated with underwriters, regulatory filings, and listing fees.
The issuance process is significantly faster, often completed in weeks rather than months.

9. Transparent Ownership and Real-Time Auditing
Blockchain enables full transparency of token ownership, transaction history, and investor movement.
Real-time visibility for compliance and auditing—unlike traditional stocks, with only periodic reporting.

10. Programmable Governance Participation

Token holders can participate in voting and governance directly through the blockchain, using built-in
functionality. This democratizes company decision-making and increases engagement beyond what’s
feasible in traditional stockholder meetings.

Il. TECHNICAL BREAKDOWN OF BONUS AND INDUCEMENT STRUCTURES

The DigeXe ecosystem utilizes a proprietary framework of enhancements and inducements designed to
solve the 'liquidity friction' common in mid-market equities. Unlike traditional exchanges, which remain
passive observers of trade volume, DigeXe allows issuers to deploy programmatic incentives that align
investor behavior with long-term capital stability.

Incentivizing Stability: The DigeXe Programmatic Inducement Framework
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1- Tiered Investing Bonuses (Entry Inducements)

To accelerate the acquisition of the first 5,000—10,000 shareholders, DigeXe facilitates 'Entry
Inducements.' These include proportional equity boosts (e.g., a 5% Equity Match) and weighted

allocation priority for investors with a history of low-velocity holding.

2- Loyalty and Holding Inducements (Staking Analogues)

Market volatility is often exacerbated by a lack of committed capital. DigeXe introduces digital

equity analogues to traditional staking. The 'Diamond Hand' bonus rewards shareholders who

maintain positions for 180 to 365 days with loyalty distributions or reduced transaction fees.

3- Liquidity Provision Incentives (LPI)
To maintain high-velocity requirements, DigeXe allows for direct inducements for non-

institutional active traders. This includes maker-rebate enhancements for retail participants who

place limit orders and volume-based bonuses for specific liquidity events.

4- Geographically Targeted IR Inducements
DigeXe allows issuers to 'buy' liquidity in specific regions. Regional bonus programs create

localized buying surges, while currency-neutral participation removes barriers for international

investors.

5- Programmatic Distribution and Compliance
All inducements are managed through an automated distribution engine. Smart-contract
execution handles the backend math, while every transaction is recorded on an immutable
ledger for audit transparency.

07- Traditional Liquidity vs. Digital Liquidity
Why Digital Always Wins

KEY POINT: Legacy Exchanges are Regional/Country Specific and thus Limited to that Liquidity
The number of Active Daily Digital/Crypto Traders outnumbers traditional equity traders 5-to-1
(50MM to 10MM). Correspondingly, liquidity across the digital platforms is higher.

Strategic Overview: Liquidity is no longer defined by listing approval or exchange prestige. It is defined

by participation density, structural accessibility, order book consolidation, trading continuity, global
reach, and incentive architecture. This chapter examines the architectural differences between

traditional equity markets and digital trading venues—and explains why digital ecosystems consistently

generate higher participation ratios, faster turnover velocity, and accelerated liquidity scaling.
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The global equity market includes approximately 500 million investors worldwide. However, only an
estimated 10 million engage in daily active trading behavior. The majority of equity ownership is long-
duration, retirement-based, passive, or institutionally allocated through pension funds, mutual funds,
ETFs, and sovereign vehicles.

In contrast, the digital asset ecosystem includes approximately 560 million crypto wallet holders
globally, with an estimated 50 million active traders participating in regular market activity. This
difference in active engagement ratios is not incidental—it is structural.

Equity Market s Crypto Market

560MM

Total number Total number Total number Active Crypto
Equity Active ™ of Crypto | Traders

Investors Traders s Wallet Holders globally
- e o p— : ———

Traditional equity markets evolved around wealth preservation and capital allocation over extended
horizons. Digital markets evolved around real-time interaction, decentralized participation, and direct
engagement with protocols and exchanges. Participants operate without the same intermediation layers
that define traditional brokerage structures.

Digital account creation is friction-light. Settlement is near-instant. Participation is self-directed. This
lowers the threshold for activity and increases the frequency of market interaction. Activity density
translates directly into deeper order books and tighter spreads.
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The Nasdaq exchange processes approximately 4 to 5 billion shares per day, representing roughly $200
to $300 billion in average daily dollar volume. This volume reflects decades of institutional infrastructure
development, regulatory evolution, and broker-dealer network maturation.

Binance frequently processes between $10 and $20 billion in daily spot trading volume, with combined
spot and derivatives trading often exceeding $40 to $60+ billion per day. These volumes are generated
within a global, digital-native architecture unconstrained by geographic boundaries.

HyperLiquid, launched less than two years ago, has scaled rapidly to multi-billion-dollar daily trading
volume—frequently ranging between $3 and $5+ billion per day. This demonstrates how digital liquidity
ecosystems can compress decades of growth into short innovation cycles.

n

Average Daily Trading Volume Comparison (USD Billions)

The comparison is not about supremacy in absolute dollar terms. It is about scaling efficiency. Digital
platforms demonstrate faster liquidity density growth per year of existence compared to traditional
exchange buildout cycles.

Confidential | DigeXe Digital Equities Exchange



STRUCTURAL INSIGHT: Liquidity scaling velocity is materially higher in digital markets due to
consolidated global access, continuous trading, and lower participation friction.

Ill. Geographic Fragmentation vs. Global Consolidation
Traditional equity exchanges are jurisdictionally anchored. Liquidity on Nasdaq exists within U.S.-

connected broker-dealer networks. Liquidity on other exchanges—London, Tokyo, Hong Kong—remains

regionally concentrated.

If issuers seek international participation, they must pursue dual listings. This introduces duplicated

regulatory oversight, currency complexity, incremental reporting burdens, and split order books.

Liquidity fragmentation reduces depth per venue.

Split liquidity pools reduce participation density at each venue and widen spreads. Capital that could

aggregate into a single deep pool instead disperses across multiple markets.

Digital exchanges aggregate global participation into a unified order book. Participants from Asia,

Europe, the Americas, and the Middle East transact within the same liquidity environment

simultaneously.

DIGITAL ADVANTAGE: One consolidated global order book operating 24/7/365 enhances participation
density and eliminates geographic liquidity silos.
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STRUCTURAL LIMITATIONS OF TRADITIONAL LIQUIDITY

@ Near-instant settlement and self-directed
participation lower the threshold for
high-frequency market interaction.

STRUCTURAL ADVANTAGES OF DIGITAL LIQUIDITY
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IV. Trading Hours and Continuous Price Discovery

Traditional equity markets operate within fixed trading windows defined by exchange hours. When
markets close, liquidity pauses. Macroeconomic or geopolitical events that occur outside these windows
produce price gaps rather than incremental adjustments.

Digital markets operate continuously without weekend or overnight closures. This architecture
eliminates artificial pauses in liquidity and allows global participants to respond in real time.

Continuous price discovery reduces shock-based volatility caused by deferred market reactions.
Information is processed immediately rather than queued until the next trading session.

This increases engagement frequency and improves price efficiency across time zones. Continuous
markets also reduce arbitrage disparities created by geographic timing mismatches.

Continuous market architecture increases capital velocity by eliminating non-productive trading intervals
and supporting uninterrupted liquidity formation.

V. Fractionalization and Accessibility

Equity markets historically required whole-share purchases, creating implicit access thresholds at higher
nominal prices. Although some brokerages now offer fractional shares, participation remains
intermediary-dependent.

Digital assets are natively divisible. Participants can purchase fractional exposure regardless of asset
price, without dependency on brokerage-specific structures.

This removes psychological barriers to entry and increases account inclusivity. Lower financial thresholds
increase account creation and transactional participation.

Increased participation broadens liquidity pools and supports sustained order book depth.
Fractionalization democratizes access while preserving market efficiency.

Fractional accessibility broadens audience scale, increases funded accounts, and supports higher
transactional frequency across digital exchanges.

VL. Incentive Architecture and Programmable Market Design
Traditional exchanges operate primarily as neutral listing infrastructures. They provide order matching
and regulatory oversight but do not embed programmable incentives for liquidity participation.

Digital exchanges integrate maker rebates, liquidity mining programs, staking rewards, and fee-sharing
mechanisms that encourage deeper order-book placement.

HyperLiquid, for example, aligns trading participation with reward structures that reinforce liquidity
density.

These feedback loops accelerate liquidity scaling by directly rewarding participation and order-book
contribution.

The structural lesson is clear: liquidity scales fastest where participation friction is lowest, and market
architecture is globally consolidated.
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VII. Institutional Implications and Market Evolution

Institutional capital requires exit transparency, depth of book, and predictable execution capacity.
Digital markets demonstrate that global consolidation and continuous participation can accelerate
achievement of these thresholds.

As regulatory clarity evolves, institutional investors increasingly interface with digital liquidity venues for
exposure and hedging.

The architectural efficiencies of digital exchanges—global access, continuous trading, consolidated order
flow—align with institutional liquidity requirements.

Market evolution suggests a convergence where traditional capital allocators increasingly integrate
digital liquidity infrastructure into broader portfolio strategies.

VIII. Success
Liquidity is driven by participation density, consolidated order flow, continuous accessibility, and
incentive alignment.

Digital markets expand each of these variables simultaneously. Expanded participation increases depth.
Increased depth tightens spreads. Tighter spreads attract institutional capital and reinforce liquidity
cycles.

Traditional exchanges remain foundational pillars of global finance. However, their regional architecture
and structural constraints limit the speed at which liquidity can scale globally.

FINAL THESIS: A properly engineered global digital exchange can outperform legacy exchanges in
liquidity generation because it is structurally optimized for global participation, uninterrupted price
discovery, consolidated liquidity pools, and programmable capital velocity.

Conclusion- Liquidity is not Given, It’s Earned
The modern capital markets do not lack innovation, capital, or entrepreneurial ambition. They lack
frictionless conversion from private value to public tradability.

The Liquidity Trap is not a cyclical anomaly. It is a structural imbalance between the scale of private
capital formation and the infrastructure available to absorb, distribute, and recycle it.

This book has demonstrated three core realities:

First, private equity does not suffer from a performance deficiency. It suffers from delayed realization.
Extended holding periods compress DPl and weaken capital velocity.

Second, listing alone does not generate liquidity. Exchanges provide infrastructure, not demand.
Liquidity emerges only when shareholder density, information velocity, and participation scale reach
critical mass.

Third, liquidity is mathematical. A shareholder base below 5,000 increases stagnation risk. A base of
25,000-50,000 creates exit transparency sufficient for institutional participation. Anything less invites
fragility.

Sector selection matters. Community density matters. Repeat economic interaction matters. But none
of these drivers can compensate for outdated infrastructure.
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Institutional Digital Offerings represent a structural evolution in public capital formation. By reducing
the friction stack, consolidating global order flow, enabling programmable ownership, and embedding
liquidity incentives into issuance architecture, digital equity exchanges address the core constraint:
capital velocity.

In market downturns, liquid assets are preserved.
In market upturns, liquid assets are accumulated first.

Liquidity is therefore not a byproduct of success.
It is a prerequisite for sustained relevance.

Boards, sponsors, and allocators must treat liquidity not as a secondary outcome of going public, but as
a deliberate, engineered function of corporate strategy.

Capital that cannot move loses momentum.
Capital that moves efficiently compounds.

Restoring liquidity restores confidence.
Restoring confidence restores markets.

The future of public capital formation will belong to those who design for liquidity from day one.
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